
Business Studies: Terms 1 and 2

Year 11

Title of
Topic(s)

Content/ knowledge to be
taught

Activities and
assessments

Key Vocabulary Homeworks Additional
reading/
websites/
resources

Term 1 2.2 -
Making
Marketin
g
Decision
s

The marketing mix

Product:
● The design mix model
● The product life cycle
● Product differentiation

Price:
● Pricing strategies and

influences

Promotion
● Types of promotion
● The use of technology

in promotion

Place
● Methods of distribution
● Retailers and e-tailers

Using the marketing mix to
make business decisions

Business case
studies.

2.2 - End of Unit
Test

Product

Function

Cost

Aesthetics

Differentiation

Brand

USP

Quality

Choice

Price penetration

Price skimming

Cost-plus pricing

Competitive pricing

Loss leader pricing

Promotion

Advertising

Sponsorship

Retailer

E-tailer

Dragons Den

Exam Questions

Revision
worksheet for end
of topic test.

There are lots of
resources on
Seneca:
https://senecalear
ning.com/en-GB/
seneca-certified-r
esources/busines
s-gcse-edexcel/

Try staying
up-to-date with
current Business
news:
https://www.bbc.c
o.uk/news/busine
ss

Dragons Den -
Helps with
understanding of
key terminology
used by
entrepreneurs
and the Dragons.
https://www.bbc.c
o.uk/programmes
/b006vq92
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E-commerce

M-commerce

Distribution

Term 2 2.3 -
Making
Operatio
nal
Decision
s

Methods of Production
● Job/Batch/Flow

production

Managing Stock
● Just-in-Time
● Bar Gate Stock

Graphs

Working with Suppliers
● Procurement/Logistics
● Reliability
● Availability
● Quality
● Delivery
● Trust

Quality
● Quality Control
● Quality Assurance

Sales Process
● Different stages of the

sales process
● Importance of good

customer service

Business case
studies.

To stock or not to
stock supplier
activity - in class.

2.3 - End of Unit
Test

Job/Batch/Flow

Production

Just-In-Time

Bar Gate Stock

Graphs

Procurement

Logistics

Suppliers

Quality control

Quality assurance

Sales Process

Knowledge
questions.

Exam Questions

Revision
worksheet for end
of topic test.

There are lots of
resources on
Seneca:
https://senecalear
ning.com/en-GB/
seneca-certified-r
esources/busines
s-gcse-edexcel/

Try staying
up-to-date with
current Business
news:
https://www.bbc.c
o.uk/news/busine
ss

Dragons Den -
Helps with
understanding of
key terminology
used by
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and the Dragons.
https://www.bbc.c
o.uk/programmes
/b006vq92
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